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Annual Sales Planner (ASP) is an Add-on for SAP Business One that helps a company plan 
their Sales Revenue and COGS plan for the year.  

Overview of Features 

1. Define hierarchy for: 

o Geography 

o Sales Organization 

o Product Sales Groups 

2. Apportion the annual sales budget across geographies and products. 

3. Apportion the annual sales budget across 12 months based on standard SAP 
Distribution Rules 

4. Group similar products into a common Product Sales Group and create quantity and 
value targets at Product Sales Group 

5. Use a default price list for creating value targets based on quantity forecasts 

6. Generate a SKU level procurement plan based on past proportion of sales of individual 
SKUs in a Product Sales Group 

7. Measure sales performance monthly by generating Sales Performance Report: 

o Quantity forecast for the month 

o Value forecast for the month 

o Actual sales quantity for the month 

o Actual sales value for the month 

o Variation in % 

o Variation in amount 

 

o YTD quantity forecast 

o YTD value forecast  

o YTD actual sales quantity 

o YTD actual sales value 

o YTD Variation in % 

o YTD Variation in amount 
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o Last Year YTD actual sales quantity 

o Last Year YTD actual sales value 

o Variation between This Year and Last Year in % 

o Variation between This Year and Last Year in amount 

 

8. Deploy Inecom’s Auto Emailer to generate reports based on a predefined schedule and 
automatically email to sales personnel 

9. Report Layout 
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