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SAP S/AHANA Cloud, public edition — what we’re selling

Ready-to-run cloud ERP that delivers the latest industry best practices and continuous innovation

Run on the industry
standard

to deliver results right away
and quickly tackle your top
business priorities.

Modern UX + integrated collaboration
Preconfigured industry best practices
Rapid implementation methodology and tools

Full cloud ERP that grows with your business

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER
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Accelerate business
growth

by maximizing the top line and
bottom line

Built-in business model innovation

End-to-end best practices for standard and
industry business processes

Intelligent ERP technologies for insight, speed
and efficiency

Streamlined acquisitions and reorganizations

i
000
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Keep innovation
moving

by always being on the latest
and by extending the solution to
differentiate your business

Full SaaS ERP
Continuously upgraded without disruption
Extensibility to enable differentiation
Delivered SAP and partner integrations

Open to integrate 3™ party solutions



Run on the industry standard
Modern UX with integrated collaboration

SAP Horizon Visual Theme integration with
Microsoft and Google
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Run on the industry standard
Preconfigured industry best practices

SAP 5/4HANA Cloud - Digital Discovery ¥
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17%
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Customer Project Management - Project-Based Services (J11)

This scops item supports the following processes:

J11 - Customer Project Management - ..
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Customer Project Management
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@ Overview Video

Performing Prerequisites for Customer Projects

Maintaining Customer Projects

Maintaining Work Packages and Time-Based Planning

Maintaining Work Package Staffing
Maintaining Customer Project Billing
Performing Project Staffing Analysis
Creating Billing Document Requests
Reviewing a Customer Project

Completing and Closing a Customer Project

These icons indicate * new and &' updated content.




Run on the industry standard
With standard country localizations and delivered languages

Scale with the built-in localizations for 48 local versions in 32 languages, localization
tool and extensibility to cover remaining countries

Address your tax and reporting needs as you expand from one country to many with

\_/ accuracy and efficiency via embedded automation

SAP.SMHA.‘NA Cloud, Meeting the local and regulatory needs of a global business with the ever-expanding
public edition : , . i i, 1

innovations(incl. 11 new localizations and an additional language)

SAP Roadmap Explorer for SAP S/4HANA Cloud
Includes content for: Accounting Tax Payments Invoicing Reporting

T As per current planning, subject to
© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 7
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Run on the industry standard
with a rapid implementation methodology and tools

Continuous innovation

Discovery Accelerated core Fit-to-standard Fine tune Migrate, Monitor Optimize
assessment implementation analysis and extend integrate, test performance and innovate
Digital discovery Rapld_ best-practice Cen’fral bu_smess Data migration cockpit Test Autc_)mat!on / Road map explorer
assessment adoption configuration Process intelligence

a8 & #m o ©

S/4HANA Cloud Activation Accelerators
Foundational scope comprised of content Templates and automation accelerators for configuration, Activation of foundation scope in 30 days or less
commonly used by a majority of customers migration and testing increase time to value using predefined bundle built into core with SAP

Activate enabled delivery processes

Implement cloud style | Lower TCI and TCO; dramatic value delivered quickly

40%—60% 50% 50% 40%

Decrease in Reduction in consulting fees Decrease in project costs Reduction in TCO
time-to-business value

© SAP SE or an SAP affiliate company. Al rights reserved. | SAP INTERNAL and PARTNER NotegThe results referenced in this slide are speculative and do not guarantee performance. w



Accelerate business growth

Drive revenue growth with built-in business model innovation for solution delivery

- Manage recurring and usage-based business models holistically

- Develop and launch new models that shift from product-centric to outcome-centric services

- Add products, services, and subscriptions around the core offerings

Traditional model:
Business model innovation

Service-centric

N\ Y
1 o {f # @
Services + Products + Installation : 7 Support + Subscription

Product-centric

L

=

i

Installation +

&>

+ Subscription

B W

Support ;o

Products + Services
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Solution-centric »
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New Model
SAP S/4HANA Cloud, public edition end-to-end process new business models
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Quote & Subscription Usage Rating, Inv:ll:jlng Finance and
Order contract collection charging payments revenue

ONE order containing projects, subscriptions, physical goods,
one-time services, and long-running contractual services.

ONE margin view for all offerings.



Accelerate business growth
Unlock efficiencies with built-in best practices across standard business processes

3

™ e\
¢ o

Finance Procurement Sales Service Service-Centric Industries
Accounting and financial close Direct material procurement Sell Products, Projects and After-sales service and support Professional services
Receivables and Payables mgmt. Service procurement Contract-based Services with contracts, service deliveries, Public sector
Cost mgmt. & profitability analysis Supplier management separately or as a full solution and billing Higher education
Treasury & working capital mgmt. Central procurement Convergent & External Billing Combine sales _& servic_es as Media
Governance Risk and Compliance packaged solution offerings Financial services

SAP S/4HANA Cloud, public edition

- %

|
S 5 Ik

Manufacturing R&D Asset management Supply chain Product-Centric Industries
Material requirements planning Product compliance Reactive and proactive Warehouse Outbound & Inbound Component manufacturing
with demand driven and/or Enterprise portfolio and maintenance Processing Hi-tech
predictive MRP project management Resource scheduling Core Inventory Management Automotive
Make to stock and make to order Advanced Variant configuration for maintenance planner (Advanced) ATP Processing Mining services

Quality management Enhanced collaboration + review Basic Transportation Mgmt.
Environment, Health and Safety

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 10 w
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Accelerate business growth

Unlock efficiencies with built-in best practices across standard business processes

Order-to-Cash example benefits:

Customer requirements captured
early in the sales quotation

R

E!‘

Sales
Quotation

Product
Configuration

Sales
Order

¢ Complex product configuration with
state-of-the art variant configurator

Increase the production efficiency
and capacity of customized
furniture by

3 times

SAP S/4HANA Cloud
Lot Size of One

Deliver Highly
Individualized Products

© SAP SE or an SAP affiliate company. All rights reserved. |

Calculation of price impact of
configuration during order creation

B —— D

cooooo) NN

MRP
Run

Production
Execution

4 MRP run based on forecast (ATO')

and/or based on sales orders (CTO?)

SAP INTERNAL and PARTNER 11

Real-time monitoring
of production process

D )

Delivery and
Shipping

Seamless Warehousing
® and Transportation

20%

Improvement in production

efficiency

1 Assemble-to-Order
2 Configure-to-Order


https://sapvideoa35699dc5.hana.ondemand.com/?entry_id=1_aigyezgx
https://www.sap.com/documents/2020/04/24aadf25-957d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/08/38cc4c04-aa7d-0010-87a3-c30de2ffd8ff.html

Accelerate business growth
in All Industries with a finance-led, administrative (backoffice) ERP

Industries: ﬁl@ .L. % E @ ? "%”ﬁ All Industries*

Scenarios:

A
4 k2 4

Finance- Order to Cash | Procure to Pay | Record to Report | Financial Planning & Analytics

Led

» Modern SaaS Cloud ERP at Any Scale and > Uniquely simple financials

Differentiation: Scope > Tightly integrated 02C, P2P, R2R

Source to Pay Order to Cash

Administrative ERP Value Chain:

Process

Sourcing accounts payable Cotnfirm
_- customer ——
e N - - N Receive order N\ Collect billing + Execute
Create Manage payable invoicing
EI?:]:izg purchase supplier invoice fingangin)é cusrtg;r:er Deliver goods & usage data
ord{ar / \ / post costs /

Collect

0 .
Buy & Invoice &  &n 282 Order &
........ > NY'S pecececcpp BN = p ol e Feceeesspp
Receive —@ EQE' Pay - e Fulfill

X / '
/ Manage Handle returns
Process

. _ Confirm services  Monitor Post
Goods Confirm vgg;lfltr;? payments and claims & post costs profitability revenue
i ~ Bank
receipt ~—____—  Order ank P \ 3y Collect open
ication Monitor order payments
execution
© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 12
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> Bill& ... . > X 2
/
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» Modularity to include SAP LOB, Industry Cloud and
customer scope now or in future

Financial
accounting
Perform
Record financial
/ close
Record to -
Iiii/ ........ »Report; > =
FP&A
A /
Financial Planning, Management
Budgeting + Reporting
Forecastin
9 ~. /
Financial
reporting

*except highly regulated industries such as Healthcare w



Accelerate business growth
in Service-Centric Industries with end-to-end operational processes

. Professional @ . EC&O + 4 Public Higher @ . : ¥  Travel +
Industries: Services Desis A Real Estate il Sector ) Education Ealians J [FPENTEED Transportation
Service-
Centric Scenarios: Customer Projects | Contract-Based | Solution Business
Industries Commercial Real Estate | Govt + University Budget Mgmt | Regulated Financials | Asset Management
Differentiation: » Real Time Revenue Recognition > Project Billing » XaaS / Subscription Management
" » Project profitability at any time » Solution Management / Bundling » Commercial Real Estate Management

Sell & Plan Setup & Staff Delivery & Recognize Bill & Manage

Example — Customer Project Value Chain:

Time Accounts

/\ /\ / Recording \ / Receivable \
Lead Opportunity Engagement Search for Qualified Services Travel & Engagement Credit +
Management Management Setup Resources Procurement Expense Billing Collections
\ \ \
Q e . . D
! Sell & B 922 Setup & (M)  peliver& _ 913 Bill & 2t
...... > T = TN g ﬁ NS S TN NS T @ TN 'II NS e [52
Plan : = Staff ﬁﬁg‘ﬁ Recognize @ Manage (¢35
Closing + Bid Utilization Assign Manage Revenue Engagement Engagement
Contracts Creation Reporting Resources Margin Recognition Analytics Close
N~— — N Manage ~
WIP

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 13



Accelerate business growth

in Product-Centric Industries with end-to-end operational processes

_ &0 Automotive E High Tech @@ IM&C Py Mining
Industries: e
Wholesale Distribution == Utilities -2 0il & Gas
lo=® v
Product-
Centric Scenarios: Produce & Sell Standard Products / MTS | Lot Size One / MTO |
Industries

. L. > Early Product Designer
Differentiation: 5 jystin Time, Justin Sequence

» Delivery Scheduling

Idea to Market Source to Pay

Example - Make-to-Stock Scenario Value Chain:

Handover to

/manufacturing\

Create and Run demand
capture design forecasting

Plan
Receive Run MRP
components
Procure
components

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER

» Demand Driven Replenishment
» Advanced Available to Promise

» Predictive MRP

Run production
of subassemblies

SchedL_JIe Confirm and
production receive subassemblies

Produce
Receive finished Pick components
products into warehouse and run final assembly

Confirm
final assembly

14

Plan to Fulfill

| Mill Products = Retail
M Chemicals @ Aerospace & Defense

Engineer Products and Systems / ETO

» Advanced Variant Configuration
» Project Controlling
» 8D Quality Management

Order to Cash

Create
sales order

Create quotation Plan transport and run
and receive order outbound delivery

Deliver
Create service order Run and track
and run service outbound transport

Monitor warranty
and react to claims



Accelerate business growth
Unlock efficiencies with intelligent technologies for insights, speed, and efficiency

Discover embedded insights React with situation handling
Data-driven decisions for measurable

Exception-based notifications for insight to
outcomes action

Automate SAP Process Automation

Multiple bot workflows for execution (attended +
unattended)

Missing Time and Staffing Working Capital Performance

871 486 e 221* 116*

7 Times i | 42%
increase in order processing capacity ‘9 of sales orders automated
Streamlining Order-to-Cash AP S aHANA Gl ] Integrating Solutions
processes increases capacity for

Automated and Transparent Order

seasonal sales peaks to Cash Process

for a real-time overview of

the entire go-to- market channel
THE BEST RUN w
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https://sapvideoa35699dc5.hana.ondemand.com/?entry_id=1_wei5yqno
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Accelerate business growth

. C ey . . ) ) Attribute-based ledger and flexible hierarchies
Streamline Acquisitions, Divestitures and Reorganizations

Attribute: Region NA

!—‘—\

. Attribute: Service Line viso ax
Uniquely enabled by... A‘T . E |
] . - A lean chart of accounts unburdened Atroute: Offce R B I
Re'orgamze the business by fixed hierarchies or hard-wired
without missing a beat business logic Attribute: Region NA
|
[ | 1
An attribute-based ledger where the Attribute: Office Chicago g:rvl: Miami
business logic can be flexibly I
maintained, analyzed and changed Attribute: Service Line Advisory Tax
) . Flexible hierarchies to understand
<] . Quickly integrate new the same data from any perspective Organizational Change Apps
> ach|S|t|ons Organizational Change apps to plan, 2023 2024
simulate and move financial data to Firmwide Firmwide
new organizational models. North America T ——
Embedded Consolidations to map Northeast East
o external charts of accounts and Southeast Central
@ Spin off divestitures with capture transactions to quickly Midwest West
] consolidate acquisitions
@ @ operational excellence West Canada
SaaS cloud ERP with standard, pre- Canada Latam
configured processes to quickly spin- Mexico Mexico

© SAP SE or an SAP affiliate company. All rights reserved. |
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up or spin-off organizations
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Accelerate business growth for existing large enterprise customers
Two-Tier ERP allows large enterprises to move to SaaS cloud at their own pace and scale

Oy
v

AT
<

P o =

. ' z 5
Industries: ﬁl@ .L. ﬁ Eﬁ @ ? ‘%"ﬁ All Industries = & e i M @

Two-Tier ERP works for a mix of customer profiles:

Run dated ECC system Running ECC with Running ECC but strong

. with keep-the-lights on desire to lift and shift strategy/vision to move
Tler 1 strategy (Leapfrog to or ‘ into cloud. Focus on or lﬁ' to cloud. Committed to
Public Cloud) and too i S transf ti ith
ECC Installed Base } small for PCE) evolutlodn toz clleanl d 7 sfc::ZI:rrclni]zZtlic;zWI
Three distinct profiles core ang modutar ciou N
| /.\ | m majority of custofners L [ )
and

(o)

Divestitures

O

Tier 2

Five distinct profiles Acquisitions

Autonomous
Divisions

Incubations

Subsidiaries

Existing ERP customers who have

—
Tier 2 scenario requirements due 1 [ Y€ I:I
to need for agility or step based = = = $/ 1 ]

o

a 0 a
= = a
BiE | BAEL | G :
[ [Tl [l [Tl [l [Tl C D

transformation to the public

cloud

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 17



Accelerate business growth for existing large enterprise customers
Two-Tier ERP: Multiple two-tier scenarios

Industries: All Industries
= Simplified, ONE domain model = Purpose-built Integration supporting E2E = Group reporting, advance finance closing, payment
Differentiation: " Purpose-built Integration supporting E2E intercompany processes factory, financial planning & consolidation for
intercompany processes = Shared support desk and harmonized end-user ~ Management & visibility across organizations
= Simplified data aggregation & reporting security

Line of Business

Any Deployments Ao Use- Cases EE— Scenarios Cross topics
3 Finance {i—} Master Data @
: Planning & Consolidation

Governance + Compliance Master Data Replication —
Product, Bill of Material, Change

( Th : N Cash visibility
ree Scenarios .
| _ : J Centralize payment factory Master, Partner, Pricing,

Finance
Headquarter/Subsidiaries Central Service Supply Chain Ecosystem Y Master Data administered
9 (Finance, Procurement, etc) PPl y Order to CaSh € ED y centrally by MDG

Subsidiary as sales office

Service subsidiary
Central Service
ooo| — & Plan to Produce &y | Analytics
o000 —— Subsidiary production @ i )
oool ] Manufactiring site Subsidiary assembly Centralized analytics on

selected finance, procurement

External transportation planning ’ .
and manufacturing scenarios

Project-based procurement

external ]
[ I | [ Product Footprint Management
I I I I I Procure to pay %; Analytics Dashboard
Z Doo Subsidiary procurement
ooo ooo| [ooo ooo ooo| [ooo ooo with HQ visibility
ooo ooo| |ooo ooo ooo| |ooo | |D00 |—|—|—| Contral contracts
Subsidiaries Headquarter/Subsidiaries ~ Contractor ... Dealer Centralized purchasing

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 18 w



Accelerate business growth
Proven business value with SAP S/4HANA Cloud, public edition

Asset Management
L

50% reduction in lead time, more
accurate assessment of asset
capacity and potential for overload work

Manage assets more efficiently, eliminating a
daily three-hour manual asset management
process and removing human errors

R&D/ Engineering Ié
Improved processes for [ \}
product development

Reimagined contact-to-cash
process to improve project
profitability

Finance @m

84% reduction in time required to ‘

release invoices, freeing up
employees for core business processes

1.5x more payment transactions managed
by the same number of employees

Manufacturing

100% traceable production from
raw materials to finished parts

Improve production and management
efficiency and increase the rate of on-
time completion to more than 95%

Sales

7x increase in order processing ===
capacity

=

Reduced administrative burden by
applying robotic process automation
in billing

Supply Chain

97% Of deliveries made on-
time — up from 90%, increasing
customer satisfaction

Increase the inventory turnover rate by
30%, shorten the turnover time from 30 to
20 days, and reduce inventory cost by 10%

Procurement

LS

$2 million saved by reducing 5 5

duplicate purchase orders

Standardizing procurement processes and
minimizing human intervention, helping to
reduce costs and efficiently manage suppliers

IT .

1T,
=

Lower total cost of ownership
with reduced IT costs, minimized
risk, and a path for future enterprise growth

Savings of approximately one million in
hardware maintenance costs and a 10%
improvement in IT operations

Customers in all industries:

/s & 2 B

Ind. Machinery and
Components

3

Mill Products

n »
Exemplary view, for further references please refer to the Customer Stories Finder.s_'

Chemicals Consumer Products High Tech Life Sciences Oil & Gas Prof. Services

© SAP SE or an SAP affiliate company. All rights reserved. | SAP INTERNAL and PARTNER 19


https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana/sap-s-4hana&tag=industry:utilities
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:energy-and-natural-resources/chemicals
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https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:discrete-industries/high-tech
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:discrete-industries/industrial-machinery-and-components
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:energy-and-natural-resources/oil-and-gas
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:service-industries/professional-services
https://www.sap.com/documents/2020/12/dab55df6-c07d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2021/01/12c9a3f2-c97d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/04/c2f42094-8e7d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/03/5449d9c2-897d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/04/d4d8253b-927d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2021/07/ec29f616-eb7d-0010-bca6-c68f7e60039b.html
https://www.sap.com/documents/2020/04/54bc7199-937d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2019/08/e8f77d8e-5e7d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/12/dab55df6-c07d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2021/09/5c09698c-f97d-0010-bca6-c68f7e60039b.html
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:consumer-industries/life-sciences
https://www.sap.com/about/customer-stories.html?sort=latest_desc&tag=products:enterprise-management/sap-s-4hana-cloud/sap-s-4hana-cloud&tag=industry:energy-and-natural-resources/mill-products
https://www.sap.com/documents/2020/03/5449d9c2-897d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2021/01/d4371a12-c77d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2021/09/d8399d6a-f97d-0010-bca6-c68f7e60039b.html
https://www.sap.com/documents/2020/09/9a3afde2-ae7d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2020/11/5c1a55fb-ba7d-0010-87a3-c30de2ffd8ff.html
https://www.sap.com/documents/2019/05/2c1d73cc-4e7d-0010-87a3-c30de2ffd8ff.html

Keep innovation moving
Stay ahead by always getting the latest process and technology innovation

Systems “continuously upgraded” and always on latest and greatest, eliminating major upgrade projects allowing

fast and cost-effective adoption of new innovations.

Fast & Continuous Access to New Innovations

@ ) - Customers receive new features on a continuous basis via updates.

Currently, we ship them on a monthly basis. Those features are
toggled and can optionally be turned on by customers if they would

like to use them.

/\’\/ Minimal Disruption, Maximum Business Continuity

- Monthly feature updates are optional and nondisruptive.

© SAP SE or an SAP affiliate company. All rights reserved. | INTERNAL - Authorized for Partners

Twice a year all those features
and further innovations are
delivered via releases.

Release

1 in February

Release
in August



Keep Innovation Moving
Build your own breakthroughs with a fully extensible platform

Enrich, Adapt and Integrate Enabled by a three system landscape

» Enrich processes to fit the individual needs of your business
processes DEV

o Key User Extensibility

o Developer Extensibility

Implementation without disruption to

) . o continue implementation projects and

+ Adapt .a.n.d extend local requirements with localization go live, even during a software update period
extensibility

o Side-by-side Extensibility

« Integrate solutions across your landscape for seamless Faster time to value with parallel business configuration

processes beyond SAP S/4HANA Cloud projects

Improved quality assurance options through the
separation of development and test environment:

EEH‘ 3-system landscape delivers control and
scalability to serve all customer needs and sizes.

©©¢  Enterprise Grade Experience
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Keep Innovation Moving

Build your own breakthroughs with a fully extensible platform
Extensibility Integrated in SAP S/4HANA Cloud Side-by-Side Extensibility
SAP S/4AHANA Cloud ABAP Environment SAP Business Technology Platform#
q b . :
: Key User Developer g Side-by-Side
i 11| Extensibility Extensibility’ Extensibility
= Ul field layout, custom forms and templates - D9V8|OP custom ABAP code | Integration with SAP BTP services
= Custom Business Objects = Extensions of SAP S/4HANA Cloud solutions
- . .
- Custom CDS views = Partner extensions Al business services
= Custom business logic using Cloud BADIs = Directly on SAP S/4HANA stack " Data marts and apalytics
p < ® loT and Big Data
Localization EXtenSibility Deve|op custom code
» Taxes: Tax ID format validation | Calculating indirect taxes | Determining tax code automatically in purchase orders = Develop extensions and SaaS solutions
= Payments: Create, copy and extend payment medium formats in ABAP, Java, or Node.js
* Invoicing?®: Print billing document forms with custom field | Extending Electronic Outgoing invoices
= Statutory Reporting?®: Creating a new Withholding Tax report using Document and Reporting Compliance |
| Creating new Cash Flow Report )

Configuration Localization Tool’ (SAP Central Business Configuration) — Create Customer Local Versions Early Adoption

" Currently in early adoption phase for 3-system landscape installations
2 Only available for 3-system landscape installations

© SAP SE or an SAP affiliate company. Al rights reserved. | INTERNAL - Authorized for Partners 3 requires additional subscription of SAP Document and Reporting Compliance
4 may require additional subscription


https://blogs.sap.com/2019/08/16/validate-a-tax-number/
https://blogs.sap.com/2019/11/05/tax-service-calculate-indirect-taxes-in-sap-s4hana-cloud-and-on-premise/
https://blogs.sap.com/2020/01/28/tax-service-how-to-determine-the-tax-code-automatically-in-purchase-orders/
https://blogs.sap.com/2019/03/31/create-copy-delete-payment-medium-format/
https://blogs.sap.com/2019/10/04/print-billing-document-forms-with-custom-field/
https://blogs.sap.com/2021/01/20/extending-electronic-outgoing-invoices-for-government-tracking-using-in-app-extensibility/
https://blogs.sap.com/2019/10/02/create-a-new-withholding-tax-report-using-advanced-compliance-reporting/
https://blogs.sap.com/2021/05/28/creating-a-new-cash-flow-report-using-advanced-compliance-reporting/

Summary: Why SAP S/4HANA Cloud, public edition?

Run on the industry
standard

to deliver results right away
and to quickly tackle your top
business priorities

Accelerate business
growth

by maximizing both the top line
and bottom line

Keep innovation
moving

by always being on the latest
and by extending the solution to
differentiate your business

Deliver results right away with ready-to-work processes built on proven industry
best practices

Quickly tackle your top business priorities and expand as your needs
change

Drive top line growth by enabling innovative business models at global scale

Achieve bottom line growth with proven business processes for your industry
and intelligent ERP technologies

Stay ahead by always getting the latest process and technology innovations

Build your own breakthroughs with a fully extensible platform



Get started now!
Get a first impression how SAP S/4HANA Cloud, public edition will optimize your business processes with a free trial

<« FTY il center v Q ® o ut
SAP S/4HANA Cloud, public edition Trial

Guided Tours v Learning v Videos v Support v

Free of Charge
Test a real SAP S/4AHANA Cloud
system 14 days for free.

Project Management

Streamline the management, execution, and analysis of your projects to drive greater profitability.

—

: : |
e — Guided T

- ‘ = —— uiae ours
Plan your Project Record your Time Review your Project Analyze existing Project E pI th I t' h'ghl'g ht
Project Manager Project Manager Project Manager Project Manager X Ore e SO u Ion I I S
See what dto do to set up and D the impact of ding Display and adjust th tage of Find out how to evaluate the costs, work I rt_ td i
plan a customer project. | on event based revene recogron completon andihe projec stats. andrevenues of apoject. along expert-curated scenarios.

T @ O

Comprehensive Scope
Simplify your finance processes to make them more efficient and agile amidst dynamic global markets. Ru n a b road ra n g e Of p rocesses
across Finance and Logistics.

o - 233 378.37 61.3,
LY = E@= :
e H .
— - :
|
g Compl tary Content
From Financial Statement to T- Monitor and Manage Create Dispute from Analyze Payables > o m e m e n a r 0 n e n
Accounts Receivables Underpayment Accounts Payable Manager =
— =

General Ledger Accountant Accounts Receivable Manager Accounts Receivable Accountant Find out how you can check the main — CO n S u l I Ie Col I I p I el I Ie nta ry
Review the company’s balance sheets, Understand how to monitor AR balances how you post incoming KPIs using the payables analytical apps. . . .
profit and loss statements, and drill and manage the company's Accounts s and create disputes. CO n te nt I I n ked I n th e trl aI

down to T-Accounts. Receivables.

Get started now!

© SAP SE or an SAP affiliate company. All rights reserved. | INTERNAL - Authorized for Partners


https://www.sap.com/registration/trial.fe5ab812-4278-4ed7-bfe6-14f55d4c0630.html
https://www.sap.com/registration/trial.fe5ab812-4278-4ed7-bfe6-14f55d4c0630.html
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[AHANA Cloud, public¢/edition

Is a ready-to-run cloud ERP thafdeli}fertlie
latest industry best practices‘and continuou nnovqtion

-

4 -

Run on the industry Accelerate business Keep nhovation
standard growth moving



Thank you.

Contact information:

THE BEST RUN w

© SAP SE or an SAP affiliate company. All rights reserved. See Legal Notice on www.sap.com/legal-notice for use terms, disclaimers, disclosures, or restrictions related to SAP Materials for general audiences.
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